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itelligence Joins Business Objects Solution Provider Partner Program

Supports mid-market companies with complete business intelligence software

CINCINNATI, Dec. 8, 2008 — itelligence, a gold-level SAP channel partner, today
announced it has joined the Business Objects Solution Provider Partner Program for
software and service providers. As a gold-level Business Objects channel partner in the
U.S., itelligence will offer to mid-market customers the BusinessObjects™ Edge Series
of business intelligence (BI) software solutions to address increasingly critical business
data needs.

Approximately 59 percent of mid-size companies cite the need to improve speed of
access to relevant business data as the number one pressure driving Bl deployment,
according to a 2008 survey by Aberdeen Group. BusinessObjects Edge Series delivers
comprehensive, flexible and affordable solutions that address Bl requirements of midsize
companies from flexible ad hoc reporting and dashboards to powerful data integration
and data management—allowing companies to proactively manage their business
performance.

“Our mid-market customers have the same challenges as larger companies in terms of
needing better access now to valuable business intelligence to inform their critical
business decisions,” said Ed Walovitch, itelligence vice president of sales.
“BusinessObejcts Edge Series solves this need with easy-to-use, proven, affordable
solutions that midsize companies can implement to reduce costs and have a measurable
impact on business performance.”

Averaging more than 10 years of industry experience, itelligence’s consultants harness
the robustness of BusinessObjects Edge Series and SAP® industry solutions so
customers are in complete control of their investments. itelligence offers a complete
portfolio of services, including SAP licenses, SAP consulting, system development,
outsourcing, training and customer support, for the entire lifecycle of a business.
Services are supported by 1,100 dedicated consultants who have successfully
implemented SAP solutions for more than 500 international companies.

“Since its introduction in 2007, BusinessObjects Edge Series has provided more than
800 organizations worldwide with cost-effective access to an open, end-to-end Bl
platform that enables better business insight across the organization,” said Carolyn Cox,
vice president Channels and Mid-Market Marketing, Business Objects, an SAP
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company. “As the preferred Business Intelligence product for midsize companies,
BusinessObjects Edge Series fuels growth for customers and provides the intelligence
required to keep ahead of ever-shifting business conditions. Our partnership with
itelligence will empower mid-market customers with the right combination of solutions
and expertise to make all data intuitively accessible to all people.”

About itelligence

itelligence Inc. is a wholly owned subsidiary of itelligence AG, an international full service
solution and consulting company with a global presence in 17 countries. itelligence
provides a broad range of consulting services and customer support options in support
of SAP solutions, including implementations, call center, hosting and support services.
Itelligence is a gold-level SAP channel partner authorized to resell SAP Business All-in-
One solutions. itelligence is one of only 19 SAP global services partners and one of only
12 SAP global hosting partners. For more information please visit
http://www.itelligencegroup.com
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SAP and all SAP logos are trademarks or registered trademarks of SAP AG in Germany and in several other
countries.

Business Objects and the Business Objects logo, BusinessObjects, Crystal Reports and Xcelsius are
trademarks or registered trademarks of Business Objects in the United States and/or other countries.
Business Objects is an SAP company.

All product and service names mentioned are the trademarks of their respective companies.

SAP Forward-looking Statement

Any statements contained in this document that are not historical facts are forward-looking statements as defined in the
U.S. Private Securities Litigation Reform Act of 1995. Words such as “anticipate,” “believe,” “estimate,” “expect,”
“forecast,” “intend,” “may,” “plan,” “project,” “predict,” “should” and “will” and similar expressions as they relate to SAP are
intended to identify such forward-looking statements. SAP undertakes no obligation to publicly update or revise any
forward-looking statements. All forward-looking statements are subject to various risks and uncertainties that could cause
actual results to differ materially from expectations The factors that could affect SAP's future financial results are
discussed more fully in SAP's filings with the U.S. Securities and Exchange Commission ("SEC"), including SAP's most
recent Annual Report on Form 20-F filed with the SEC. Readers are cautioned not to place undue reliance on these
forward-looking statements, which speak only as of their dates.

Page 2 of 2



